Opening speech of Egbert Jacobs, Ambassador of The Netherlands in Italy

For the Seminar ‘Holland & Italy: for a synergetic development of the harbour sector’ 
June 17th 2009 – 9:30 h.

Hotel Rome Cavalieri (Hilton) - zaal ‘San Pietro’. Via Cadlolo 101
Eccellenze, Onorevoli Senatori, Signore e Signori,
A tutti Voi un cordiale benvenuto al seminario sulla sinergia tra i sistemi portuali italiani e quelli olandesi e sulle opportunità di cooperazione. Un benvenuto particolare ai nostri ospiti relatori Italiani:
- Il Senatore Fransceso Nerlì, Presidente di Assoporti

- Il Signor Luigi Merlo – Presidente dell’Autorità Portuale di Genova

- Il Dottor Vittorio Macchitella – Direttore Generale di Uniontrasporti

Excellenties, Geachte Afgevaardigen, dames en heren, 
hartelijk welkom op het seminar over de synergie tussen de Italiaanse en Nederlandse havensystemen en kansen voor verdere samenwerking. 
It is a great honour for me to open this seminar. Infrastructure and Logistics have always been at the very core of the Dutch society and economy. Dutch have centuries of experience in building infrastructure in boggy delta areas and trade is the main current of our national history. Let me just give you some facts and figures to show the importance of Dutch infrastructures:

· 160 Million people live within a 500 km radius of Rotterdam and are being served via Dutch infrastructure 

· There are 5,905 infrastructure companies in the Netherlands, employing some 80,000 people. Total turnover amounts to 13.2 billion euro. 

· The Netherlands has 6.5% share (5th largest producer) of total EU production in civil engineering and construction. 

· With a share of more than 8% the Netherlands is the 6th largest producer in the EU in transport construction. 

· The Port of Rotterdam handles more then 10 Million TEU (Twenty-Foot Equivalent Container Units) and 400 Million tonnes of Bulk cargo per year.
The Port of Rotterdam and Amsterdam Airport are the logistic turntable and the engines for the Dutch economy. And the Dutch government wants to keep it that way. That is why we continue to invest in port infrastructure and good hinterland connections. A good example of this is the construction of a new area called Maasvlakte 2 in the sea, that will add 1.000 hectares of port facilities to the Port of Rotterdam. Another example is the contruction of the Betuweroute, the first freight dedicated railway from Rotterdam straight to Germany. 
Today, 14 prominent Dutch enterprises representing the infrastructure sector are seeking to establish or intensify contacts with Italian companies and organisations in ports and construction industry. You all know what a Business-to-Business Matchmaking Event is about: companies and organisations look for a match in their field of activities for the purpose of enlarging their business activities. 
Also the Italian infrastructure sector is facing exciting times as maintenance and renewals projects are shifting from governmental to open market contracts. This provides the industry with new and challenging opportunities. In addition to that, new investments are planned. 
It is therefore hardly surprising that companies from the Netherlands are so interested in coming to Rome to take part in this Matchmaking Event. They are keen to intensify and broaden their contacts with their colleagues in Italy – and of course to secure themselves a role in the Italian market. I am pleased to see so many important Italian players represented here today. This is a clear sign of interest in the Dutch knowledge and expertise that is available. It shows that by cooperating a win-win situation can be created.
This all makes international co-operation and understanding of each others capabilities more important than ever. Therefore, our expectations are high for this matchmaking event in Rome. My advice to all participants is, don’t hold back - take every opportunity today to find out as much as you can about the qualities of each others people, knowledge, products and services. After all, partnerships begin with getting to know each other by shaking hands and exchange of information face to face.  And contrary to what you might think, also in The Netherlands personal contacts, confidence and trust rather than merely cold facts and figures are what makes the economy work. And let’s not forget this: partnerships are a sign of strength, not weakness. 

I wish you every success in forging your partnerships.  
Remember: no contacts, no contracts!
Grazie mille per la Vostra attenzione e buon proseguimento!
Hartelijk dank voor uw attentie en een prettige voortzetting!

Now I would like to give the floor to Mr. Bas van Vroonhoven, Business Development Manager Infastructure of the FME and leader of the Dutch delegation.
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